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Keith Ferrazzi, Tahl Raz : Never Eat Alone, Expanded and Updated: And Other Secrets to Success, One 
Relationship at a Time  before purchasing it in order to gage whether or not it would be worth my time, and all 
praised Never Eat Alone, Expanded and Updated: And Other Secrets to Success, One Relationship at a Time: 

1 of 1 people found the following review helpful. Excellent read! This book gives you great ways to ...By 
JHudsonExcellent read! This book gives you great ways to build relationships and grow your network. I have used 

http://f3db.com/pub/links.php?id=B00H6JBFOS


some of the strategies in my relationships and the strategies have been very successful.0 of 0 people found the 
following review helpful. Keith Ferrazzi does an amazing job of not only highlighting the importance of networking 
...By EricI wish I had this book when I started my career. Keith Ferrazzi does an amazing job of not only highlighting 
the importance of networking and building a personal network of contacts, but gives you actionable suggestions that 
anyone can use. If you are already good at networking, this book will help you become better. If you are nervous and 
don't know how to even start, it will help you there as well. I am recommending this to anyone who wants to get better 
at developing a personal network and advancing their careers or personal interests.0 of 0 people found the following 
review helpful. Useful Tips and TacticsBy Edward J. BartonI had the opportunity to hear the author speak, and 
following his very interesting and enlightening presentation, decided to buy the book. As with most authors, the 
presentation given largely paralleled the book, and both were worth the time. Ferrazzi overcame what would for many 
people appear to be near insurmountable odds to become a master networker and a professional with an Ivy League 
education and a Rolodex that would be the envy of most executives.The book explains many of his approaches - and 
the fundamental one that resonates best with this reader is that you will do better when you figure out how to make 
others more successful and connected than you do by driving your own agenda. As noted by many of the other 
reviewers, nothing here is overly shocking or groundbreaking. Yet, it is well written, concise, and peppered with 
anecdotes and stories that bring the techniques to life. It also bears mentioning that the approaches - when used with 
this reader - can range from endearing to enraging. I am not a huge fan of the telephone ambush or the hyper persistent 
pest. However, the book will provide valid techniques, tactics and give comfort to the novice networker.

The bestselling business classic on the power of relationships, updated with in-depthnbsp; advice for making 
connections in the digital world. nbsp; Do you want to get ahead in life? Climb the ladder to personal success? nbsp; 
The secret, master networker Keith Ferrazzi claims, is in reaching out to other people. As Ferrazzi discovered in early 
life, what distinguishes highly successful people from everyone else is the way they use the power of 
relationshipsmdash;so that everyone wins. In Never Eat Alone, Ferrazzi lays out the specific stepsmdash;and inner 
mindsetmdash;he uses to reach out to connect with the thousands of colleagues, friends, and associates on his contacts 
list, people he has helped and who have helped him. And in the time since Never Eat Alone was published in 2005, the 
rise of social media and new, collaborative management styles have only made Ferrazzirsquo;s advice more essential 
for anyone hoping to get ahead in business. nbsp; The son of a small-town steelworker and a cleaning lady, Ferrazzi 
first used his remarkable ability to connect with others to pave the way to Yale, a Harvard M.B.A., and several top 
executive posts. Not yet out of his thirties, he developed a network of relationships that stretched from 
Washingtonrsquo;s corridors of power to Hollywoodrsquo;s A-list, leading to him being named one of Crainrsquo;s 40 
Under 40 and selected as a Global Leader for Tomorrow by the Davos World Economic Forum. nbsp; Ferrazzirsquo;s 
form of connecting to the world around him is based on generosity, helping friends connect with other friends. 
Ferrazzi distinguishes genuine relationship-building from the crude, desperate glad-handing usually associated with 
ldquo;networking.rdquo; He then distills his system of reaching out to people into practical, proven principles. Among 
them: nbsp; Donrsquo;t keep score: Itrsquo;s never simply about getting what you want. Itrsquo;s about getting what 
you want and making sure that the people who are important to you get what they want, too. ldquo;Pingrdquo; 
constantly: The ins and outs of reaching out to those in your circle of contacts all the timemdash;not just when you 
need something. Never Eat Alone: The dynamics of status are the same whether yoursquo;re working at a corporation 
or attending a social eventmdash;ldquo;invisibilityrdquo; is a fate worse than failure. Become the ldquo;King of 
Contentrdquo;: How to use social media sites like LinkedIn, Twitter, and Facebook to make meaningful connections, 
spark engagement, and curate a network of people who can help you with your interests and goals. nbsp; In the course 
of this book, Ferrazzi outlines the timeless strategies shared by the worldrsquo;s most connected individuals, from 
Winston Churchill to Bill Clinton, Vernon Jordan to the Dalai Lama. nbsp; Chock-full of specific advice on handling 
rejection, getting past gatekeepers, becoming a ldquo;conference commando,rdquo; and more, this new edition of 
Never Eat Alone will remain a classic alongside alongside How to Win Friends and Influence People for years to 
come.

Praise for Never Eat Alone:"Your network is your net worth.nbsp; This book shows you how to add to your personal 
bottom line with better networking and bigger relationships.nbsp; What a solid but easy read!nbsp; Keith's personality 
shines through like the great (and hip) teacher you never got in college or business school. Buy this book for yourself, 
and tomorrow go out and buy one for your kid brother!" mdash;Tim Sanders, author of Love Is the Killer App: How to 
Win Business and Influence Friends and leadership coach at Yahoo!nbsp;"Everyone in business knows relationships 
and having a network of contacts is important. Finally we have a real-world guide to how to create your own high-
powered network tailored to your career goals and personal style."mdash;Jon Miller, CEO, AOLnbsp;ldquo;Irsquo;ve 
seen Keith Ferrazzi in action and he is a master at building relationships and networking to further the interests of an 
enterprise.nbsp; Hersquo;s sharing his playbook for those who want learn the secrets of this important executive 
art.rdquo;mdash;Dr. Klaus Kleinfeld, CEO-designate, Siemens AGnbsp;ldquo;A business book that reads like a 



storymdash;filled with personal triumphs and examples that leave no doubt to the reader that success in anything is 
built on meaningful relationships.rdquo;mdash;James H. Quigley, CEO, Deloitte Touche USA LLPnbsp;"Keith has 
long been a leading marketing innovator. His way with people truly makes him a star. In Never Eat Alone, he has 
taken his gift and created specific steps that are easily followed, to achieve great success."mdash;Robert Kotick, 
Chairman and CEO, Activisionnbsp;ldquo;Keithrsquo;s insights on how to turn a conference, a meeting, or a casual 
contact into an extraordinary opportunity for mutual success make invaluable reading for people in all stages of their 
professional and personal lives.nbsp; I strongly recommend it."mdash;Jeffrey E. Garten, Dean, Yale School of 
ManagementAbout the AuthorKEITH FERRAZZI is founder and CEO of the training and consulting company 
Ferrazzi Greenlight and a contributor tonbsp;Inc.,nbsp;thenbsp;Wall Street Journal,nbsp;andnbsp;Harvard Business . 
Earlier in his career, he was CMO of Deloitte Consulting and at Starwood Hotels and Resorts, and CEO of YaYa 
Media. He lives in Los Angeles.nbsp; TAHL RAZ has written fornbsp;Inc.nbsp;magazine, thenbsp;Jerusalem Post, 
thenbsp;San Francisco Chronicle, andnbsp;GQ. Raz lives in New York City. 


